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Slaying Goliath

Federal Reserve Chairman Alan Greenspan delivered 
a rather dry and complex speech on December 5, 
1996.  The reaction, however, to such a seemingly 
mundane oration was unexpectedly immediate and 
powerful.  It rattled Greenspan’s confidence.  He 
had innocuously uttered the now infamous phrase 
“irrational exuberance,” and the mighty market 
roared its disapproval.

For several days, Bloomberg screens turned an angry 
red around the world.  The “Maestro” was no David 
when he came face to face with Goliath.  Greenspan 
cowered in the giant’s presence, fear blinding him to 
the ogre’s fragilities.  Sadly, it was an opportunity lost 
because it is in the crucible of  confronting giants—
with everything on the line—that true grit makes the 
most difference in what the future will hold.

Many of  us have had to square off  with Goliaths in 
our own lives.  The fact that you’re still reading and 
I’m still writing is probably all that needs to be said.

Tragically for the victims of  misguided policies, it 
would appear that appointed Federal Reserve Board 
chairpersons, with no skin in the monetary policy 
game, are exempt from the consequences of  their 
own actions.

As speculation became more pervasive and the 
bubble expanded, Greenspan stood by passively, 
neither raising interest rates nor imposing the more 

subtle so-called macroprudential financial regulatory 
and oversight weapons in the Fed’s arsenal.  Instead, 
he dosed the bipolar Goliath with easy money when-
ever an intense mood swing threatened the market’s 
upward trajectory, a crowd-reassuring maneuver he 
had first executed after the crash of  1987.

The easy-money elixir was administered again in 
1998 after the Russian debt crisis and the collapse of  
Long-Term Capital Management, and then two years 
later on the eve of  the millennium when the Fed was 
spooked by Y2K.  By the dot-com bust in the early 
2000s, Greenspan’s deep-seated apprehensions about 
the economic aftershocks of  a potentially significant 
market decline were well known and programmed 
into investors’ expectations.  Emboldened, they 
began to refer to the seemingly autonomic response 
as the “Greenspan put.”  He used the tactic again on 
January 3, 2001, even though evidence of  impend-
ing recession was vague at best.  The NASDAQ 
applauded, rising 14% on the news, its single big-
gest one-day advance ever.  Lest we forget, central 
bankers are human, and (like most of  us) they yearn 
for approbation.  Money, a tangible and eminently 
fungible surrogate, tends to flood in over the tran-
som only after they leave office.

Less than two years later, on October 15, 2002, 
Princeton professor Ben Bernanke gave his first 
speech just two months after being appointed by 
President George W. Bush to Greenspan’s Federal 
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Reserve Board.  Bernanke’s lecture came in the midst of  the dot-com bust that his mentor, the chairman, 
had some hand in fomenting.  Perplexingly, given Bernanke’s nonexistent frontline experience, the topic was: 
“Asset-Price ‘Bubbles’ and Monetary Policy.”1 

Obfuscating the difficulty of  the Fed pinpointing, let alone pricking, bubbles, faithful understudy Bernanke 
cited the earlier work of  Yale financial economist Bob Shiller, who had testified at the Fed on December 
3, 1996.2  The presentation was published in 1998 by the Journal of  Portfolio Management.3  Shiller, Bernanke 
observed with the air of  déjà vu that only hindsight affords, was among those warning of  a bubble in stock 
prices.  The Fed rookie staked his claim as a card-carrying member of  the board with “a simple quantitative 
point.”  Referencing the Journal article, Bernanke noted Shiller had argued that at 750 on the broad-based 
S&P 500 index, the market was trading at three times its fundamental value.  Shiller used a rudimentary but 
reliable dividend/price regression model.4  The S&P continued to rise, peaking at double that number three 
years later.

Future Fed Chairman Bernanke declared:
 

I do not know, of  course, where the stock market will go tomorrow, much less in the longer run (that’s really 
my whole point) [emphasis added].  But I suspect that Shiller’s implicit estimate of  the long-run 
value of  the market was too pessimistic and that, in any case, an attempt to use this assess-
ment to make monetary policy in early 1997 (presumably, a severe tightening would have 
been called for) might have done much more harm than good.5

Bernanke’s assertion is absurd on its face.  The surreal and revealing first point seems more suitable to 
weather forecasting where long-term forecasts are much more difficult than short-term ones, the antith-
esis of  the way any rational investor thinks about equity market dynamics over the dimension of  time.  If  
we didn’t have confidence that stocks would generally rise in the long run, why in the world would anyone 
invest a dime?  The last point, a counterfactual assumption about the effect of  tightening, was never tested 
by Bernanke.  The signature policy of  his eight-year tenure as Fed chairman was its polar opposite: unprec-
edented and unrestrained massive monetary easing.

1 Bernanke, Benjamin S.  October 15, 2002, remarks before the New York Chapter of  the National Association for Business 
Economics.  New York, NY.  http://www.federalreserve.gov/Boarddocs/Speeches/2002/20021015/default.htm 

2 Curiously, Shiller testified two days before Greenspan’s “irrational exuberance” speech.  Could it be that Greenspan was 
influenced by Shiller’s analysis?  It’s also worth noting that Greenspan’s choice of  words later became the title of  Shiller’s 
compelling book Irrational Exuberance.
  
3 Shiller, Robert, & Campbell, John.  “Valuation Ratios and the Long-Run Stock Market Outlook,” The Journal of  Portfolio 
Management, Winter 1998.  http://www.econ.yale.edu/~shiller/online/jpmalt.pdf  
  
4 Shiller’s linear regressions of  price changes in total returns on the valuation ratios suggested substantial declines in real 
stock prices, and real stock returns close to zero, over the next 10 years.  The S&P 500 fell below 750 in the spring of  2009, 
twelve years later.
 
5 Bernanke, op. cit. 
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We all know that Ben Bernanke opted out on the cusp of  what just might be a very messy unwinding of  the 
extraordinary near six-year-and-counting shower of  Fed largesse when he retired6 as Fed chairman in early 
2014.  Did he hear Goliath’s thundering footsteps over the hill?  But what about Bob Shiller after his er-
rantly premature forecast?  Beginning in 1997, did he slink into the shadows like Greenspan, humbled by the 
almighty market?  You be the judge.  If  one studies Shiller’s 1998 research (see footnote 3), it appears schol-
arly, courageous, without an economist’s equivocation, and above all, rational in an era marked by extreme 
irrationality. 

Confronting the beast with everything on the line, Shiller went on to write the audaciously titled book Irra-
tional Exuberance, which was published at the very peak of  the market in early 2000.  In yet another example 
of  originality and verve, in 2005 he came back with a second edition, this one little changed from the first 
except for a new section highlighting the rampant speculation in real estate.  It’s obvious that Bob Shiller 
took a chapter out of  Benjamin Graham’s playbook:

If  you have formed a conclusion from the facts and if  you know your judgment is sound, act 
on it—even though others may hesitate or differ.  You are neither right nor wrong because 
the crowd agrees with you.  You are right because your data and reasoning are right.7

Shiller was and is a David, as confirmed last winter by his take-no-prisoners Nobel Prize lecture and subse-
quent papers.

Shiller’s objective was to be generally right, and at all costs to avoid being precisely wrong.  As the Journal 
article makes clear, Shiller’s standard was not the impossible exactitude of  a point forecast.  Recognizing 
a potential problem is a skill possessing intrinsic worth, for such problems are knowable only if  
one studies and understands the imprecise but ultimately undeniable connection between price 
and value—not the timing of  its unraveling, which of  course is unknowable with the same degree 
of  accuracy.  Shiller’s added value in recognizing the potential problem was not negated by his inability to 
pinpoint precisely when it would come to a head.  Bernanke’s prognostications from his very first day as 
chairman revealed no such concessions to immutable realities.

Moving to the present, Janet Yellen, in a speech at the IMF as recently as July 2, made it clear that she em-
braces the party line:  Monetary policy should not be used against incipient bubbles.

In my remarks, I will argue that monetary policy faces significant limitations as a tool to pro-
mote financial stability:  Its effects on financial vulnerabilities, such as excessive leverage and 
maturity transformation, are not well understood and are less direct than a regulatory or su-
pervisory approach; in addition, efforts to promote financial stability through adjustments in 
interest rates would increase the volatility of  inflation and employment.  As a result, I believe 
a macroprudential approach to supervision and regulation needs to play the primary role. 

6 Bernanke’s predecessor, Greenspan, served 19 years as Fed chairman.  Bernanke served eight years in the same position.

7 Graham, Benjamin, The Intelligent Investor, 4th edition (1973), Chapter 20, p. 287.
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… Taking all of  these factors into consideration, I do not presently see a need for monetary 
policy to deviate from a primary focus on attaining price stability and maximum employ-
ment, in order to address financial stability concerns.  That said, I do see pockets of  in-
creased risk-taking across the financial system, and an acceleration or broadening of  these 
concerns could necessitate a more robust macroprudential approach.  For example, corpo-
rate bond spreads, as well as indicators of  expected volatility in some asset markets, have 
fallen to low levels, suggesting that some investors may underappreciate the potential for 
losses and volatility going forward.  In addition, terms and conditions in the leveraged-loan 
market, which provides credit to lower-rated companies, have eased significantly, reportedly 
as a result of  a “reach for yield” in the face of  persistently low interest rates.8

Before bashing Ms. Yellen, we must respectfully acknowledge that she’s the third runner in the Fed’s easy-
money, three-leg relay.  She was passed the baton by Ben Bernanke, who took it from lead-off  runner Alan 
Greenspan.  The race is on:  It is most unlikely that she will raise rates until she crosses the finish line, wher-
ever she opts to draw it on the track.  The reality is that no Fed chairman since Paul Volcker has had the 
courage of  a David to lean against the wind with the full force of  the Fed’s power.  Volcker’s Goliath was 
the clear and present danger of  double-digit inflation.  Yellen’s is a more subtle but perhaps no less insidious 
inflation in financial asset prices.  In the end, it could be that Paul Volcker may have faced a less daunting 
enemy.

Even though a preemptive raising of  rates is out of  the question, Yellen is not powerless.  In advocating 
a “robust macroprudential approach,” which, for lay readers, means almost anything in the Fed’s toolbox 
excluding raising rates, I believe raising stock margin requirements could send a conspicuous warning to re-
tail investors about “increased risk-taking” and “‘reach[ing] for yield’ in the face of  persistently low interest 
rates,” the demon of  the Fed’s own design.  Investors may not heed the Fed’s admonition, but to do nothing 
constitutes willful negligence.  Although margin requirements were frequently used as a tool after being au-
thorized in 1934, the Fed has left them unchanged at 50% since 1974, in part because Greenspan repeatedly 
argued that such a move would be ineffective (see quote box below). 

8 Yellen, Janet.  “Monetary Policy and Financial Stability.”  July 2, 2014 speech at the 2014 Michel Camdessus Central Bank-
ing Lecture, International Monetary Fund, Washington D.C.
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For the counterpoint and so much more, I have attached as a separate document a concise op-ed piece Bob 
Shiller wrote for the Wall Street Journal on August 10, 2000.  For those who did not fare well when the eu-
phoric dot-com mania came to its inevitable screeching halt, imagine how different things would have 
been if  they had picked up the Journal that day, read Shiller’s short op-ed piece, and acted decisively upon 
it.  That’s yesterday.   Shiller’s remarkably prescient and succinct essay is attached because I believe it is as 
relevant today as it was 14 years ago.

The accompanying graph, meanwhile, is included for effect.  Many others could have been used, but few are 
as easy to grasp at a glance.  Although there is a quickly discernible correlation between movements in the 
S&P 500 and NYSE margin account debit balances, correlation is not causation—i.e., expanding (or con-
tracting) margin balances are merely coincidental, and not leading, indicators.  Like the Shiller PE to which 
I often refer, the relative level of  margin debt offers some indication about whether investors in general 
are in a risk-embracing or a risk-
avoiding frame of  mind.  When 
they are aggressively, and most 
often unwittingly, following the 
crowd in chasing risky investments, 
the end, whenever it occurs, is not 
good.  As noted above, we believe 
that recognizing a potential (and 
knowable) problem is a skill worth 
paying for (in option premiums and 
management fees), not the timing 
of  its unraveling, which is far less 
knowable.

Alan Greenspan on the Impact of  Margin Requirements (A Small Sample)

“There is no evidence to suggest margin requirements have an effect on the level of  stock prices.”
       –Alan Greenspan, remarks to the Economic Club of  New York, January 14, 2000

“Senator, as you comment quite correctly, the reason over the years that we have been reluctant to 
use the margin authority which we currently have is that all of  the studies have suggested that the 
level of  stock prices have nothing to do with margin requirements.  That is, there is no evidence 
to suggest that changes in margin requirements up or down in years prior to 1974, when we did 
move them back and [forth], had any effect on prices.”

 –Alan Greenspan, confirmation hearing, Senate Banking Committee, January 26, 2000

“The problem that I have had with the issue of  moving our margins is not a concern of  what it 
would do to the marketplace, it’s the evidence which suggests that it has very little impact on the 
price structure on the market or anything else.”            
            –Alan Greenspan, Humphrey-Hawkins hearing, House Banking Committee, February 17, 2000
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Prem Watsa, the iconoclastic CEO of  the Toronto-based Fairfax Financial, a $35 billion insurance company, 
understands both the importance of  identifying the problem and the pain of  preparing for it well in advance 
of  others.  He offered the following candid insights in his 2013 letter to shareholders: 

In this environment, with zero interest rates and high debt levels prevailing in most devel-
oped countries, giving them limited flexibility to react to unintended consequences, we think 
it is prudent to have a very strong balance sheet with a large cash position and to be pro-
tected on the downside.  When problems hit, only those with cash and very liquid assets can 
take advantage of  them.  While it is very painful and costly waiting, we think your (and our!) 
patience will be rewarded.  We are reminded again of  the warning from the distant past from 
our mentor, Ben Graham, which I have quoted before:  “Only 1 in 100 survived the 1929–
1932 debacle if  one was not bearish in 1925.”  We continue to be early—and bearish!

Watsa is a David.  His equity portfolio is 100% hedged with equity index swaps, and he also has a huge 
economic derivatives hedge that anticipates deflation will appear before inflation has its day.  He argues that 
deflation would wreak havoc on most of  his businesses.  Since taking his stand in 2010, the book value of  
Fairfax has withered from $376 per share to $339 in the rising market, with the cost of  hedges more than 
offsetting solid returns in his operating businesses.  Lest Watsa be thought a Cassandra, Fairfax’s book value 
was $150 in 2006 when he positioned the company’s portfolio to benefit from tail risks that he saw as a 
problem—even though he had no idea when they might occur.  When you tally things up, including those 
years when Fairfax badly lagged behind the indices, the company’s book value has compounded at 21.3% 
since its founding in 1985.  Seth Klarman (Baupost Group), about whom I’ve written extensively, has a simi-
larly successful contrarian streak.  

Like Bob Shiller, Prem Watsa, and Seth Klarman, we believe we know how to do battle with our Goli-
ath.  The key is to not do it on his terms.  As emphasized in our 2013 annual report, we will surely lose if  
we fight conventionally.  We must be cunning and creative in our decisions and actions.  Off  the field we 
must be open to suffering the ridicule of  the majority; we must even be willing to look stupid.  The story 
of  David and Goliath is embedded in our language as a metaphor for improbable victory, which Malcolm 
Gladwell eloquently argues is a near universal misunderstanding of  the biblical showdown.  As one discov-
ers in reading the latest of  Gladwell’s “improbable” books,9 David’s tactics and strategy actually stacked the 
odds decidedly against Goliath.  David’s victory was anything but improbable.  Breaking convention, using 
speed and surprise, brandishing the sling and not the sword, David triumphed over the myth of  power being 
solely a function of  physical might or, in our field battle, the manic/depressive brute of  a market that by 
dint of  size and anonymity intimidates so many—even “The Maestro.”

Our victory becomes much more probable if  we first avoid loss by turning a deaf  ear to the siren song of  
the amorphous crowd of  which the market is a manifestation, and then figuratively using the leverage of  the 
sling rather than the limited edge of  the sword to seize the advantage.  Ultimately, though, we simply want 
to have lots of  liquidity when others are willing to pay a fortune in lost opportunity to take it off  our hands.

9 Gladwell, Malcolm (2013-10-01). David and Goliath: Underdogs, Misfits, and the Art of  Battling Giants.  Little, Brown and Com-
pany.
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One final observation:  Notice that Ben Graham said (see Prem Watsa’s blocked quote above) an inves-
tor had to be “bearish in 1925” to avoid the 1929–32 debacle.  You may ask yourself, “Was that a misprint?  
Didn’t he mean 1928 or early 1929?  Why so early?  Investors would have missed three full years of  strong 
returns, wouldn’t they?”  Well, there are very good answers to those insightful questions … and like the 
keep-you-coming-back tactics of  “House of  Cards” on Netflix, we’ll share our research and insights—in-
cluding a plausible response to your rhetorical inquiries—in the 2014 third-quarter QCM Review.  :-)

Frank K. Martin
July 2014
frank@mcmadvisors.com 
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Second-Quarter 2014 Portfolio Review

Martin Capital Management’s Total Account Composite returned –0.4% in the second quarter of  2014, trail-
ing the S&P 500 Index by 5.6%.  The equities in our portfolio gained 3.1% in the second quarter, compared 
with the broader equities market advance of  5.2%. 

+ The model is a representation of  fully-discretionary accounts positioned in conformity with our investment process. Differences 
among individual accounts and the model may exist for account-specific and/or client-specific reasons.
++Price Change reflects only the market price difference from the beginning of  the quarter to quarter end.  It does not include divi-
dends and interest.

Martin Capital Management, LLC is an investment advisor registered with the Securities and Exchange Commission.  MCM’s 
primary investment objective is to achieve above-average long-term growth at below-average risk of  permanent capital loss.  The 
MCM Total Account Composite shows the performance of  assets held in fully-discretionary fee-paying accounts that have given 
MCM authority to invest 100% of  the account and are managed per our model portfolio.  Returns are calculated in U.S. dollars.  
The composite is net of  all management fees and includes the reinvestment of  all income but does not reflect the effect of  taxes. The 
inception date for the composite is January 1, 2000.

The S&P 500 Total Return Index is an unmanaged market capitalization-weighted index of  500 common stocks chosen for 
market size, liquidity, and industry group representation to represent U.S. equity performance.  S&P 500 returns do not include 
consideration for fees or taxes.

Past performance is no guarantee of  future results.
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Two Updates

Gentherm

As we reported in the first quarter 2014 QCM, we trimmed our position in Gentherm at $33/share due to 
valuation concerns and noted that we would sell the remainder of  our holding if  its price continued to climb 
above our assessment of  the company’s intrinsic value.  After increasing another 25% during the second 
quarter, the stock was trading well over 30x trailing earnings, and we sold the remainder of  our position just 
shy of  $41/share.

Over the course of  nearly three years, our investment in Gentherm produced an absolute return of  more 
than 260%.  On an average annual basis, our return was 41%.  Although we’ve sold out of  the position for 
now, we’ll continue to watch this company and the development of  thermoelectric technology in anticipa-
tion of  another buying opportunity in the future.  The company has executed well, and the technology could 
eventually have much broader reach than automotive seating.  In the meantime, current prices leave little 
margin for error, in our opinion.

Clint S. Leman, CFA
clint@mcmadvisors.com 

Stryker

During the second quarter of  2014, we sold half  our remaining position in Stryker (SYK) at about $80 per 
share.  The stock price was up more than 6% year-to-date at the time of  sale.  Depending on the date of  
original acquisition for each MCM client, shares were purchased at prices ranging from the upper $30s to 
the low $50s per share. 

We continue to closely follow the Stryker story, and it is a good one.  The company’s leading source of  rev-
enue remains its Orthopedic Implant Segment, still dominated by hip and knee implant sales.  The implant 
business continues to see industrywide consolidation (e.g., the pending merger between Zimmer and Biom-
et), which is likely to lead to long-term advantages for the four key remaining players if  they collectively act 
as a rational oligopoly.  Stryker also continues to integrate MAKO Surgical into its own business.  MAKO, 
a December 2013 acquisition by Stryker, is the leading maker of  surgical robotic arms for robot-assisted 
orthopedic surgery.  The MAKO acquisition is potentially transformational, but it will take years to play out. 

Stryker’s other two operating segments are Medical Surgical and Neurotechnology/Spine.  In Medical 
Surgical, the company is the market leader in operating room equipment with an approximate 35% share 
(2012) and a clear #2 market position in hospital beds behind Hill-Rom.  In Neurovascular (stents and other 
products to treat vascular disease in the brain), Stryker is among the market leaders in a competitive oli-
gopoly.  Other leading companies competing with Stryker in the Neurotechnology segment include Johnson 
& Johnson, Medtronic, and Covidien (Medtronic announced a proposed acquisition of  Covidien in June).  
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Medtronic also is easily the share leader in spinal implant products, with an estimated market share of  30%.  
Spine has been one of  Stryker’s consistently challenging product segments in recent years, often seeing rev-
enue declines in the low single digits. 

Literature is frequently optimistic concerning future medical spending, innovation, and discovery, and the 
bias is often to extrapolate today’s limited personal experiences to the future.  Those experiences would por-
tend ever-increasing healthcare access, rising health care spending as a percentage of  GDP, and other similar 
trends.  But what if, in reality, we have already completed the “golden age” of  Western medicine?  What 
if  spending on healthcare as a percentage of  GDP begins to decline, and corporate profits in healthcare-
related industries also retreat?  Contrary to what most might conclude, these hypothetical circumstances 
would not preclude further great medical discoveries.  Such a changing environment may simply mean that 
the winners in the healthcare field will be fewer and success narrower, even while new discovery and exciting 
innovation take place due to human ingenuity.  

These musings about secular trends also could be melded into a discussion about the unfolding changes in 
healthcare reimbursement, insurance markets, social insurance, government debt, future healthcare liability 
and costs in the face of  aging demographics, and so much more.  Thinking about U.S. healthcare spending 
in that context may evoke the well-known Herbert Stein quotation: “If  something cannot go on forever, it 
will stop.”

It is possible, and I would argue likely, that there will be many winners in the future just as in the past, but 
the spending dollars will be divided differently.  What might that look like?  The leading companies in the 
orthopedic market today will very likely be the leading companies of  tomorrow.  Stryker should have every 
opportunity to continue to be a leader.  The concern is not Stryker’s demise or even a high probability of  
poor performance against its peers; rather, the concern is the evolving healthcare landscape and its possible 
encroachment on revenue growth rates, margins, and profits for all participants, including leaders. 

Stryker is trading at a trailing (TTM) reported earnings-per-share multiple of  about 40x.  This is admittedly 
an elevated number if  one adjusts the reported earnings number for recent charges.  Due to a June 2012 
voluntary recall of  its Rejuvenate hip implant, the company has been periodically taking charges against 
earnings for anticipated legal costs.  To a much lesser extent, the company also has had several small charges 
against reported earnings resulting from integration costs after a series of  recent acquisitions.

Stryker’s forward adjusted earnings estimates, should it deliver on the low end of  management’s guidance, are 
by comparison about 18x.  These valuations in light of  a world with the still unfolding Affordable Care Act, 
strapped state and federal budgets, relatively flat middle-class incomes, and an economy in which healthcare 
expenditures are rapidly approaching 20% of  GDP,10 cause me to insist upon a wider margin of  safety to 
maintain our position in Stryker.  The same is true before consideration of  adding to that position.

Jeffrey T. Robbins, Analyst
jeff@mcmadvisors.com  

10 The World Bank, United States Health Care expenditure as percentage of  GDP (2012), http://data.worldbank.org/indi-
cator/SH.XPD.TOTL.ZS



Page 11Martin Capital Management, LLC

Quarterly Capital Markets review July 2014

Research Process

Despite the seemingly endless rise in the markets, creating a largely overvalued environment, we neverthe-
less continue to search for a variety of  opportunity sets.  Our ongoing MLP (master limited partnership) 
research is targeting candidates that would allow us to capitalize on deteriorating fundamentals or rapidly 
falling prices.  Our search for quality businesses continues as well.  Certainly, higher and higher price makes 
finding undervalued businesses an increasingly difficult task.  That does not keep us, however, from building 
an inventory of  businesses to buy if  and when they reach compelling prices.

We are currently looking at a dozen or so companies whittled down from an original list of  more than 
100.  We developed the current research list by screening for owner/operator managements running above-
average businesses.  Some are relatively small companies that don’t garner much, if  any, attention from Wall 
Street.  Others are better known.  Beyond distinguishing whether the business is a durable one, we are taking 
an especially close look at management leaders and their incentives, as well as whether they have been good 
stewards of  capital in the past.  As Warren Buffett has long demonstrated and William Thorndike high-
lighted in his book The Outsiders, marrying a quality, cash-producing business with a CEO who possesses the 
right combination of  leadership skills, operational ability, and a disciplined and opportunistic capital alloca-
tion strategy can produce enviable investment returns for shareholders.  We will keep you updated on what 
we consider to be a very promising research process.

Clint S. Leman, CFA
clint@mcmadvisors.com
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